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* 6.06% Annual Percentage Yield (APY) paid on balances between one penny and $100,000, and 1.01% APY paid on all amounts above $100,000
each cycle the minimum requirements are met. If you do not meet the requirements per cycle, your account will still function as a free checking
account earning 0.10% APY; however, it will not receive ATM refunds for that time period. Rates as of 10/10/07. We may change the interest rate
and APY at any time after the account is opened. No minimum balance required. “Qualification cycle” means a period beginning one business 
day prior to the current statement through one business day prior to the close of the current statement. Deposit minimum of $25 to open account.
Available to personal accounts only. No monthly service charge. ** Unlimited ATM refunds if requirements are met.
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To earn the bonus rate, perform these 
requirements each cycle:

1.12 Debit Card Transactions

2.One Direct Deposit or One ACH Auto Debit

3.Receive Electronic Statement

By Sam Bari

You can’t 
beat a 
system 
you can’t 
understand

Happier holidays through leverage
The World Series is over, Hal-

loween has just passed, the foot-
ball season is at the halfway mark, 
and the season ‘tis upon us. Oh 
yes, Thanksgiving is just around 
the corner to offi cially kick off the 
holidays. But that is not news, and 
hardly signifi cant when we think 
about the real issue and the real 
reason for the upcoming season.

This is the time of year when 
children learn about the world of 
fi nance through the concept of 
leverage, a practice that our soci-
ety has developed into a fi ne art. 
From now until Christmas morn-
ing, beds will be made, rooms 
will be clean, clothes will be put 
in their proper places, and chores 
will be done — all in the name of 
equity in the gift bank. Make note 
— attitudes will improve, vegeta-
bles will be consumed, and bed-
time and curfews will be honored, 
without prodding.

Occasionally, mothers might 
fi nd the need to use little remind-
ers like “Santa is watching you,” 
to let little ones know when they 
have slipped in their diligence to 
be unnervingly good, so no points 
are lost during the checking of 
lists in the naughty and nice cate-
gories. The lyrics to “Santa Claus 
is Coming to Town,” will sudden-
ly have importance and profound 
meaning.

We might say that the season 
of Santa is the time of year when 
children the world over are given 
a memorable lesson in invest-

ment, and the worth of good will 
to certain men, mainly Santa and 
all gift giving sources, dad in-
cluded.

Nonetheless, we must be fair. 
Children are not the only ones who 
are easily bought by the promise 
of reward. We are all guilty of in-
dulging in that shallow, yet very 
human trait. For the next couple 
of months, the work force will be 

putting forth, shall we say, a little 
extra effort, in anticipation of a 
generous holiday bonus in the pay 
envelope.

Dad might also fi nd a few ex-
tra special dinners prepared with 
his favorite dishes when he comes 
home from a hard day at the of-
fi ce. And mom could be rewarded 
with some substantial shopping 
dollars that might be delivered 
with a little hope of some of them 
being spent on the source of the 
funds, to be polite.

Let’s be honest, our intentions 
for the holiday season are self-in-
dulgent, self-serving, selfi sh, and 
blatant efforts to maximize con-
spicuous consumption with im-
punity. That’s why dad can’t wait 
for his sons to grow old enough 

to want Game Boys and X-Boxes, 
all terrain vehicles, snowmobiles, 
and personal watercraft. He wants 
to buy those things he can play 
with too.

The only way the average 
adult male can possibly justify 
buying these really cool toys is 
to purchase them for his children. 
If he doesn’t have kids, adoption 
would be worthwhile just to fulfi ll 
his need for a generation of play-
things that he was denied because 
they were yet to be invented. And 
as long as the proper gifts for 
mom are beneath the tree, she will 
not say a word about her husband 
who never grew up.

An occasional shopping spree 
for a new wardrobe can easily be 
had for any woman by turning 
a blind eye to absurd spending 
and spoiling of offspring by jeal-
ous fathers. If that doesn’t work, 

the old chestnut, “I just want to 
look beautiful for you, dear,” can 
always be put to good use. That 
little sentence leaves men totally 
defenseless and has been known 
to render them speechless — a 
fi ne example of leverage at its 
best.

The success of American busi-
ness over the last couple of centu-
ries can probably be attributed to 
the noteworthy lessons in lever-
age taught to our children from 
an early age. Leverage is also the 
most signifi cant contribution to 
why we, as a nation of consum-
ers, have accumulated the highest 
amount of credit card debt in the 
world. So let’s not break tradi-
tion. Spend until the cards melt. 
Our version of happy holidays 
through leverage will continue to 
be a major part of that system we 
can’t understand.

EMT classes 
begin Nov. 5

A training class for Emer-
gency Medical Technicians will 
be held in Jamestown beginning 
Nov. 5.

JEMS training offi cer Chris 
Reilly announced that Deputy 
Chief Robert W. Church of the 
Portsmouth Fire Department will 
teach the course. 

The class size will be between 
20 to 25 students and will meet 
the requirements for the EMT-
B certifi cation for the state of 
Rhode Island. 

The classes will be held at the 
Jamestown Fire Department on 
Mondays and Wednesdays from 
6:30 to 10 p.m. The class will 
run from Nov. 5 to April 9 with 
the following dates off: Monday, 
Nov. 12, Veteran’s Day; Monday, 
Dec. 24, and Wednesday, Dec. 
26, Christmas break; Monday, 
Dec. 31, and Wednesday, Jan. 2, 
New Year’s break; Monday, Jan. 
21, Martin Luther King Day; 
Monday, Feb.18, President’s 
Day; Monday, March 17, St. Pat-
rick’s Day.

The course is free of up 
front costs to Jamestown resi-
dents who commit to join the 
Jamestown Emergency Medical 
Services. The cost is $800 for 
non-Jamestown residents. If the 
candidate cannot afford the fee, 
the board may consider appeals 
on a case-by-case basis. People 
who agree to join the JEMS will 
be given fi rst preference for the 
class. Others will be admitted as 
space allows.

The commitment to JEMS 
involves one year of service as 
an active member EMT (Driver/
Crew service is not an acceptable 
substitute). Non-residents who 
join JEMS will have their $800 
refunded if they complete this 
period of commitment.

Call JEMS headquarters at 
423-7276 for more information.


